
     Watch our video to learn the full benefits of the Issues & Answers Advertorial Section at: 
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WHOLESALE BUSINESS

ISSUES & ANSWERS:

Share your expertise in our high-visibility advertorial section.
Insurers, MGAs, wholesalers and program managers discuss their approach to competing in one of 
the fastest-growing and most dynamic areas of insurance.

Grow your thought leadership content library. 
The video recording of your company’s executive will be made available for use on your website, 
social media platforms and more. 

See Reverse  

For Full Benefits
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Reach the Industry’s Decision Makers
Issues & Answers special advertising sections are published in the online and print editions of the industry’s 
premier news magazine, Best’s Review. These sections address key topics year-round, enabling advertisers 
to reach our readers in a unique format–an interview with a Best’s Review editor.

As an Issues & Answers advertiser, you’ll receive:

*Subject to change

The advertising deadline is February 1, 2020. Contact our Advertising Sales team today  
at (908) 439-2200 ext. 5399, or advertising_sales@ambest.com.
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This page includes highlights from an interview 
Best’s Review conducts with a company 
executive of your choice. The Q&A format is an 
opportunity to position your company executive 
as a thought leader about business trends or a 
specific initiative.

Company focus: 
ABC Insurance provides analyses for captive owners, either 
as part of a feasibility study or a reserve study or a financial 
projection, the basic underlying actuarial principles are the 
same, regardless of the domicile. In many cases it starts with 
a basic question: Is it better to be offshore or onshore? Often, 
the answer is tax-driven, but it also may be influenced by a 
particular domicile catering to a particular type of captive.  

What’s changing?
Companies are taking a hard look at all areas of their 
business where in the past they may have focused on a 
more common line such as workers’ compensation, general 
liability and auto liability. Employee benefits like group life 
and long-term disability are getting more and more attention, 
as is health insurance. Property insurance is also finding its 
way into more captives. 

Leading strategy:
We expect our clients to provide us with historical claim 
information, aggregated by policy year and also on a claim-
by-claim basis for large losses. We also expect some kind 
of measure of the size and breadth of the client: payroll, 
sales, property values, the number of vehicles insured. As 
actuaries we like to have as much data as possible, so 20 to 
30 years is not uncommon to see in our reports. We expect 
our clients to provide us with historical claim information, 
aggregated by policy year and also on a claim-by-claim 
basis for large losses. We also expect some kind of measure 
of the size and breadth of the client: payroll, sales, property 
values, the number of vehicles insured.

Interview with Your Exec

■ Facts about your organization

■ Facts about your organization

■ Facts about your organization

Share this edition at www.bestreview.com/issuesanswersarchive.asp. 
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Your Executive
Title 
Company

Go to the Issues & Answers section at bestreview.com to watch an 
interview with Your Executive.

“One place where value has not started to be 
dredged out until recently is the interaction between 
underwriting and claims. I expect this to change 
significantly over the next one to two years.”

SAMPLE ADVERTISEMENT

Helping 
COMpAnieS
ACHieVe 
SUCCeSS.
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INSURANCE

A two-page, four-color spread with your full-page ad, facts about your 
organization and highlights from your executive’s interview.

Jane Smith
ABC Insurance

u

A video and audio recording of your interview for use on your 
website, social media platforms, and more. 

Long-term exposure of your executive’s interview on Best’s Review 
online, www.bestreview.com, and the Issues & Answers archive.

View past Issues & Answers sections at
www.bestreview.com/issuesanswersarchive.asp

Insurers, MGAs, 
wholesalers and 
program managers 
discuss their approach 
to competing in one of 
the fastest-growing and 
most dynamic areas of 
insurance.
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Interviewed Inside:

Industry Leader
Company Name

Industry Leader
Company Name

Industry Leader
Company Name

A PDF copy of the advertisement and interview for your company’s use.

Bonus Distribution* at the Wholesale & Specialty Insurance Association 
(WSIA) Underwriting & Leadership Summit, Captive Insurance 
Companies Association Annual International Conference, WSIA 
Automation Conference, and AM Best’s Review & Preview Conference.

http://www.ambest.com/mediakit/brissuesanswers.pdf
http://www.ambest.com/review/ia



